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art consulting

Navigate the art world  
with confidence and clarity
Whether you are looking to acquire your first piece of fine art 
or seeking to refine your existing collection, Bank of America 
can help you navigate the art market.
In a landscape of countless galleries, dealers and auction houses, building a thoughtful 
and cohesive collection takes both patience and expertise. We work with you to provide 
greater clarity within the marketplace, offering education, market insight and tailored 
guidance that supports your overall collection strategy.

What we offer 

Strategic collection planning
Tailored educational guidance aligned to your aesthetic interests, parameters and 
long-term goals.

Art world access
Discreet access to art fairs, galleries, auctions and private dealers. 

Unbiased guidance
Education and guidance on macro, artist and collection level.

Market intelligence & education
From art history to market dynamics — insights that facilitate and sharpen key decisions.

Ongoing counsel
A trusted eye at fairs, previews and events to help your collection evolve with purpose.

Multi-step process, one clear vision

1
CONSULTATION 
Understanding your 
goals, interests and 
where you are in your 
collecting journey.

2
STRATEGY GUIDANCE 
Helping you establish themes, 
parameters and priorities that 
can inform how you build or 
refine your collection.

3
EXECUTION SUPPORT 
Providing helpful 
resources, connections 
and support as you grow 
your collection.

4
LONG-TERM ADVICE  
Ongoing guidance for collection 
expansion, refinement, 
liquidity and legacy planning.
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Collector stories

The Visionaries

BUILDING A FAMILY LEGACY

New liquidity. Big ambitions. A family 
who recently sold their business had 
never collected before. With newly 
found time and resources, they wanted 
to build something that reflected their 
taste, values and experiences.

HOW WE HELPED

We helped the family clarify their 
vision, provided insight on the 
market and helped develop a 
multi-year strategy for building 
a collection of socially engaged 
contemporary artists with an 
established secondary market. 

THE OUTCOME

A cohesive collection valued 
at $8 million and growing —  
consisting of works by institutionally 
recognized artists and aligned with 
the values and interests of the 
next generation.

The Editors

CREATING A COHESIVE 
COLLECTION

Years of “buy what we love” became 
a fragmented assortment instead of 
a curated collection. A couple wanted 
to remain passionate about their 
collection while also tightening it 
thematically and buying strategically.

HOW WE HELPED

We assessed holdings, helped  
the couple identify pieces they 
wanted to sell and facilitated 
transactions through Bank of 
America Consignment Services. 
Proceeds from sales were then 
focused on collecting modern 
masters on paper — disciplined, 
distinct and market-tested.

THE OUTCOME

A refined, sophisticated collection 
aligned to their personal vision, 
aesthetic and financial goals. 
The focused approach brought 
new cohesion and intentionality 
to their collection. 

The Next Steward

ADDING A MODERN VOICE

On the cusp of inheriting a multi 
generational collection, a daughter in 
her 30's wanted to honor and maintain 
her family legacy while expressing her 
own unique style and perspective. 

HOW WE HELPED

We helped her retain pieces with 
historical and sentimental value, 
which allowed her to reinvest  
proceeds from the sale of selected 
works into contemporary artists.

THE OUTCOME

A cross category collection 
that blends heritage with fresh 
perspective — positioning her 
as a thoughtful patron putting 
historical and contemporary 
works in dialogue.



Art Consulting is part of a comprehensive suite of services from Bank of America

Your Financial Advisor can connect 
you with the Bank of America Art 
Services team to determine whether  
Art Consulting is right for you.
This service requires a consultative approach and meaningful time 
investment from both our team and yours. We work with a select number 
of clients each year so we can provide the high-touch guidance and 
expertise that makes this service valuable. Art Consulting is part of 
the holistic approach we take to support clients through the full scope 
of the collecting lifecycle.

Liquidity1

Unlock capital by using art as 
loan collateral.

Consulting & Consignment
Build and refine your collection with the 
expertise of our specialists while leveraging 
our auction house relationships to help 
facilitate sales.

Planning
Integrate art into estate, tax 
and wealth strategies.

Philanthropy
Design and support arts-focused 
giving and nonprofit initiatives.

Insights
Market trends, tax considerations and 
thought leadership.

Access
Special invitations to exhibitions, 
previews and private events.

1 Credit facilities are provided by Bank of America, N.A., Member FDIC, its subsidiaries or other bank subsidiaries of Bank of America Corporation, each an Equal Opportunity Lender. All loans 
and collateral are subject to credit approval and may require the filing of financing statements or other lien notices in public records. Asset-based financing involves special risks and is not for 
everyone. When considering an asset-based loan, consideration should be given to individual requirements, asset portfolio composition, and risk tolerance, as well as capital gains, portfolio 
performance expectations and investment time horizon. A complete description of the loan terms will be found in the individual credit facility documentation and agreements. Clients should 
consult with their own independent tax and legal advisors.

Merrill, its affiliates and financial advisors do not provide legal, tax or accounting advice. You should consult your legal and/or tax advisors before making any financial decisions.

The case studies presented are hypothetical and do not reflect specific strategies we may have developed for actual clients. They are for illustrative purposes only and intended to 
demonstrate the capabilities of Merrill and/or Bank of America. They are not intended to serve as investment advice, since the availability and effectiveness of any strategy are dependent 
upon your individual facts and circumstances. Results will vary, and no suggestion is made about how any specific solution or strategy performed in reality.

Asset allocation, diversification, dollar-cost averaging and rebalancing do not ensure a profit or protect against loss in declining markets. Rebalancing may pose a tax event.

Nonfinancial assets, such as closely held businesses, real estate, fine art, oil, gas and mineral properties, and timber, farm and ranch land, are complex in nature and involve risks including 
total loss of value. Special risk considerations include natural events (for example, earthquakes or fires), complex tax considerations and lack of liquidity. Nonfinancial assets are not in the 
best interests of all investors. Always consult with your independent attorney, tax advisor, investment manager and insurance agent for final recommendations and before changing or 
implementing any financial, tax or estate planning strategy.

This material does not take into account a client's particular investment objectives, financial situations or needs and is not intended as a recommendation, offer or solicitation for the purchase 
or sale of any security or investment strategy. Merrill offers a broad range of brokerage, investment advisory and other services. There are important differences between brokerage and 
investment advisory services, including the type of advice and assistance provided, the fees charged, and the rights and obligations of the parties. It is important to understand the differences, 
particularly when determining which service or services to select. For more information about these services and their differences, speak with your Merrill financial advisor.
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